


Commercial Real Estate
Buying, selling or leasing commercial real estate is both risky and 

rewarding. Without the right guidance, investors can lose money, go 

bankrupt or become embroiled in costly lawsuits.

Investors can lose money the following ways:

 1       By purchasing or trying to sell a property with environmen-

tal problems, complex title problems, zoning or land use 

restrictions that don’t suit their plans;

 2       By failing to understand the permitting or variance process 

and any building restrictions;

 3       By failing to negotiate effectively with buyers, sellers, 

lenders, tenants or landlords;

 4       By not understanding their rights as an investor when en-

tering into partnership arrangements with other investors;

 5       By signing documents they don’t fully understand;

 6       By structuring entities that are unsuitable to their     

transactions;

 7       By working ineffi ciently with lenders and title companies;

 8       By signing leases with clauses that strongly favor the 

other side;

 9       By failing to understand tax implications of a transaction;

         10     By improperly executing a 1031 exchange.

Investors can go bankrupt from buying the wrong property, investing 

with the wrong people or obtaining loans secured by personal guar-

antees. Even nonrecourse loans can personally bankrupt an investor 

if they don’t fully understand the triggers for individual liability.

An experienced real estate attorney can thoroughly review due 

diligence materials and can also help you understand the lending 

process and negotiate with lenders. They can also represent you in 

structuring your transactions and entities to most effectively and 

effi ciently suit your specifi c real estate needs.

With 19 experienced real estate attorneys, Jones, Waldo has the 

largest real estate practice group in Utah. Our attorneys have depth 

of experience in a variety of matters from resort development to 

condominium conversions to individual home transactions. Whether 

you’re a fi rst time purchaser or a seasoned veteran, we will guide 

you through every aspect of buying or selling a property. If you’re 

interested in commercial real estate, we can help you navigate the 

due diligence process, set up corporate entities, negotiate leases 

and work effi ciently with lenders. We can advise you on Utah specifi c 

issues, resolving title matters or understanding the zoning and 

permitting process. If you’re buying or selling a home, we can rep-

resent your interests by providing guidance, explaining the process 

and ensuring the documents protect your interests. The real estate 

practice group takes pride in its practical and creative approach to 

solving problems. It is our business to make sure your transaction 

closes smoothly and that you are informed throughout the process. 

Most importantly, we are dedicated to protecting your interests 

before and after the closing.
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Katie Noble joins Jones Waldo with over twelve years experience in commercial real estate and fi nance 

transactions, having recently served as General Counsel to a major national apartment developer near Boston, 

Massachusetts. Ms. Noble also runs her own small real estate business, buying, selling and converting homes to 

condominiums, so she understands residential real estate from all sides of the table. She has a degree in history 

with honors from Colgate University and in law from the University of Utah College of Law. Trained in Boston, 

Massachusetts and Providence, Rhode Island Ms. Noble has worked as counsel on complex commercial real estate 

transactions of up to $1 billion. 
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Jones Waldo is a fi rm of more than 75 lawyers based in Salt Lake 

City, with offi ces in Park City and in St. George, Utah. Founded in 

1875 by Joseph L. Rawlins, who became Utah’s fi rst full-term U.S. 

Senator, Jones Waldo has grown to become one of Utah’s largest 

and most diversely experienced law fi rms. Jones Waldo has over 

50 specifi c practice areas with attorneys focused primarily on real 

estate law, environmental and natural resources law, employment 

law, family law, litigation, estate planning and corporate law.
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